
1 
 

 



2 
 

 

Navigating Estate & Probate Real Estate in Missouri - A Complete 

Guide for Personal Representatives and Heirs 

Table of Contents 

Introduction ......................................................................................................... 3 

Understanding Probate in Missouri ..................................................................... 4 

Choosing the Right Team of Professionals ......................................................... 8 

What to do with Inherited Property .................................................................... 12 

How to Sell a Home in Probate .......................................................................... 15 

Stress and Overwhelm – Breaking Down the Process ....................................... 17 

Before Putting up the "For Sale" Sign ............................................................... 19 

Marketing and Managing Offers ........................................................................ 23 

Contract to Close in Missouri ............................................................................. 25 

Distressed Properties in Missouri ....................................................................... 28 

Avoiding Pitfalls and Mistakes in Missouri Probate .......................................... 33 

Final Note from the Author ................................................................................ 37 

 

 

 

 

 

 

 



3 
 

 

Introduction 

Probate is a term often heard in discussions about handling the affairs of someone who has 

passed away. It's a legal process that occurs after an individual's death, involving the distribution 

of their assets and settling their debts. However, for many people, understanding probate can be 

daunting and confusing when a home or real estate is involved. In this book, we take a closer 

look into what probate entails when you inherit real property in Missouri and provide a clearer 

understanding of this important process. 

Important Legal Disclaimer: I am not an attorney, and this book should not be considered legal 

advice. Probate is a court-supervised legal process and I recommend seeking the guidance of an 

attorney to assist you as you navigate this legal process. Missouri probate law has specific 

requirements and deadlines that must be followed, and only a qualified Missouri attorney can 

provide legal counsel for your specific situation. 

I am, however, a real estate professional who provides valuable expertise, guidance, and support 

to families navigating the probate process by helping sell estate-owned real estate assets with 

minimal stress and maximum financial benefit. 

The inspiration for this book came from a comprehensive approach that I provide to families 

who have inherited property. That approach includes step-by-step guidance for things that should 

be done to secure, protect, and prepare a property before selling or renting. Probate in Missouri 

can take time—typically six months to over a year—and it's important to protect the deceased's 

property throughout the process. I soon realized that families had more questions than I could 

address in simple conversations. This book is a comprehensive guide to address the most 

common questions families ask when they have inherited a home or other properties in Missouri. 

We'll discuss choosing the right team of professionals to help you in later chapters. However, it's 

important to choose a real estate agent who has experience selling probate properties. In some 

cases, the sale of a probate property may require coordination with other professionals. We 

mentioned the importance of an attorney earlier, but in addition, such professionals as estate 

planners, accountants, and financial advisors may be needed. 

Needed more often are professional services such as an estate sale company, junk removal, 

donation centers, and even yard maintenance to name a few. I often describe myself as a "project 

manager" because much of what I do is coordinate the many moving parts of preparing a home 

or property for sale or rent and manage the entire transaction from contract to closing day. A 

good agent will work closely with these professionals to ensure a smooth and efficient process. 

Missouri-Specific Considerations: Unlike some states, Missouri has unique requirements that 

families must understand. For example, wills must be admitted to probate within one year of 

death or they become invalid—a particularly harsh rule that catches many families off guard. 

Additionally, Missouri requires legal representation for probate proceedings, and real estate sales 

in probate may require court approval depending on the type of administration. 
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Before I get ahead of myself, let's start from the beginning... 

Chapter 1: Understanding Probate in Missouri 

What is Probate? 

Probate serves as a framework for managing the estate of a deceased person. It involves several 

steps, including validating the deceased individual's will (if there is one), identifying and 

appraising their assets, paying any outstanding debts and taxes, and distributing the remaining 

assets to beneficiaries. Essentially, probate ensures that the deceased person's wishes are carried 

out in a fair and orderly manner under Missouri law. 

The Probate Process in Missouri 

In Missouri, probate proceedings are governed by Missouri Revised Statutes Title XXXI, 

Chapter 473, which outline the specific procedures and requirements involved. When someone 

passes away in Missouri, their estate typically goes through one of several probate processes, 

depending on the size and complexity of the estate. 

Missouri's Circuit Court System: Missouri is divided into 46 judicial districts, and within each 

circuit court, there is a special Probate Division where all matters relating to probate are heard. 

The specific court that has jurisdiction depends on where the deceased person resided at the time 

of death. 

Types of Probate in Missouri 

Testate Probate (With a Will) 

If the deceased person had a valid will at the time of their death, their estate would go through 

testate probate. The will usually designates an executor—a person chosen by the deceased to 

administer their estate. The executor's responsibilities include gathering and inventorying assets, 

notifying creditors, paying debts and taxes, and distributing assets to beneficiaries according to 

the terms of the will. 

Critical Missouri Requirement: Missouri has a strict one-year deadline for presenting a will to 

the probate court. If a will is not filed within one year of death, it becomes invalid, and the estate 

will be distributed according to intestate succession laws rather than the deceased's wishes. This 

harsh rule has no exceptions in Missouri law. 

Intestate Probate (Without a Will) 

If the deceased person did not have a will, their estate will go through intestate probate. In this 

scenario, Missouri's laws of intestate succession (found in Sections 474.010 to 474.155 of the 

Missouri Statutes) dictate how the estate will be distributed. The court may appoint an 

administrator to oversee the probate process. The administrator's duties are similar to an executor 
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and include identifying heirs, paying debts and taxes, and distributing assets according to state 

law. 

Missouri Intestate Succession: Under Missouri law, the distribution follows this general pattern: 

 Spouse with children: The surviving spouse receives the first $20,000 plus 50% of the 

remaining estate if the children are also the spouse's children. If there are children from a 

previous relationship, the spouse receives 50% of the entire estate. 

 Spouse without children: The surviving spouse receives the entire estate. 

 No spouse: The estate passes to children, then parents, then siblings, following the 

statutory hierarchy. 

Missouri's Administration Types 

Missouri law provides for two types of probate administration: 

Independent Administration 

This type of administration allows the personal representative to manage the estate with minimal 

court supervision. It's available when directed by the will or when all heirs consent. Independent 

administration is usually faster and less expensive because it doesn't require court orders for 

every action. However, under Missouri law (RSMo. 473.153), legal representation is still 

required—"no personal representative, other than one who is an attorney, may appear in court 

except by attorney." 

Supervised Administration 

In supervised administration, the court closely monitors the probate process. The personal 

representative must obtain court approval for many actions, including selling real estate. While 

this provides more oversight and protection, it typically takes longer and costs more in attorney 

fees. 

Small Estate Procedures 

Missouri offers simplified procedures for smaller estates: 

Small Estate Affidavit: For estates valued at less than $40,000 (excluding liens, debts, 

mortgages), Missouri allows a streamlined process using a small estate affidavit. However, most 

counties, including St. Louis County and St. Louis City, require attorney representation even for 

small estates. 

Determination of Heirship  

If more than one year has passed since death and no probate was filed, you may file for a 

determination of heirship. This process identifies the rightful heirs under Missouri law. 
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Identifying and Appraising Assets 

This involves compiling a comprehensive list of all property, including real estate, bank 

accounts, investments, personal belongings, and any other valuable assets. The fair market value 

of each asset must be determined, which helps in the calculation of the estate's total value and is 

required by Missouri courts. 

Paying Debts and Taxes 

Before any assets can be distributed to beneficiaries, the estate's debts and taxes must be 

addressed. Under Missouri law, creditors have six months from the date of publication to file 

claims against the estate. This includes paying off outstanding bills, loans, and other obligations. 

Sometimes, personal property and real estate may need to be sold to allow for outstanding debts 

and owed taxes to be settled. 

Distributing Assets to Beneficiaries 

Once debts and taxes have been settled, the remaining assets can be distributed to the 

beneficiaries named in the will (or according to Missouri intestate succession laws in cases 

without a will). This may involve transferring ownership of property, liquidating assets, or 

disbursing funds. The executor or administrator is responsible for ensuring that distributions are 

made in accordance with the deceased person's wishes or Missouri statutory guidelines. 

Probate is a Complex Process 

Understanding probate in Missouri can be likened to solving a puzzle. When someone passes 

away, their affairs may be complex, with various assets, debts, and legal obligations to consider. 

Probate serves as the mechanism for piecing together this puzzle, ensuring that each component 

is properly accounted for and addressed. This is where a skilled probate attorney is essential, and 

it's critical to employ an attorney who understands Missouri's specific requirements and 

deadlines. 

Missouri's Unique Challenges 

Missouri probate can be particularly complex due to: 

 The one-year will filing deadline 

 Required legal representation 

 Different procedures for different estate values 

 Specific notice and publication requirements 

 Court supervision requirements for real estate sales in some cases 

Chapter Summary and Resources 

Probate is an essential process that facilitates the orderly distribution of a deceased person's 

estate under Missouri law. While it may seem complex at first glance, understanding Missouri's 
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specific probate requirements is crucial for anyone involved in handling the affairs of a loved 

one who has passed away. By following the prescribed procedures and seeking legal guidance 

when necessary, individuals can navigate probate with clarity and confidence, ensuring that the 

decedent's wishes are honored and their legacy preserved according to Missouri law. 

The key differences in Missouri include the strict one-year deadline for will filing, mandatory 

legal representation, and various procedural requirements that differ from other states. Working 

with experienced Missouri probate professionals ensures compliance with all state-specific 

requirements. 

                      
StLouisFamilyResources.com                   Schedule a Consultation 
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Chapter 2: Choosing the Right Team of Professionals 

Selling an inherited property can be a complex and emotional process. From navigating legal 

requirements to maximizing the property's market value, enlisting the expertise of the right 

professionals is essential for a successful sale. In this chapter, we delve into the key 

considerations for assembling your dream team of professionals to guide you through the sale of 

your inherited property in Missouri. 

Selling an inherited property is not a solitary endeavor; it requires a team of professionals 

working together harmoniously to navigate the complexities of Missouri probate law and real 

estate regulations. At the center of this collaborative effort is the real estate agent, who serves as 

the hub connecting you to a network of experts, and the probate attorney, who navigates the legal 

side of the process. 

Real Estate Agent 

Your real estate agent serves as the "project manager" and linchpin of your professional network, 

orchestrating the efforts of various experts to streamline the selling process and maximize the 

property's value. As the central point of contact, they coordinate communication, facilitate 

collaboration, and ensure that all aspects of the sale progress smoothly and efficiently. 

The top 10 questions to ask when selecting a real estate agent in Missouri: 

1. Do you specialize in selling inherited properties or properties in probate? 

Look for a real estate agent with specialized expertise in selling inherited properties or properties 

in probate. These agents possess unique insights into the nuances of Missouri probate sales, 

including legal requirements, title issues, and potential challenges that may arise during the 

process. Their familiarity with Missouri probate procedures can streamline the selling process 

and mitigate potential pitfalls. 

2. What can you tell me about the market in the specific neighborhood where the property is 

located? 

A deep understanding of the local St. Louis area real estate market is indispensable for achieving 

optimal results when selling your inherited property. Look for an agent who is intimately 

familiar with the neighborhood where the property is located, including recent sales trends, 

pricing dynamics, and buyer preferences. Their local market expertise enables them to accurately 

assess the property's value and develop effective marketing strategies tailored to the target 

audience. 

3. How much experience do you have selling similar homes in Missouri? 
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Evaluate the agent's track record of success in selling properties similar to yours, particularly 

those acquired through inheritance or probate. Review their past transactions, including the sale 

prices achieved and the time taken to close deals. A proven track record demonstrates the agent's 

ability to deliver results and navigate the intricacies of inherited property sales with proficiency 

and professionalism. 

4. Do you have a system to keep your clients informed throughout the process? 

Effective communication is essential for a productive partnership between you and your real 

estate agent. Seek an agent who communicates clearly, promptly, and transparently throughout 

the selling process. They should listen attentively to your concerns and preferences, provide 

regular updates on market developments and buyer feedback, and offer informed guidance to 

help you make well-informed decisions. 

5. How do you negotiate with buyers? 

The art of negotiation plays a pivotal role in securing the best possible outcome when selling 

your inherited property. Look for an agent with strong negotiation skills, capable of advocating 

for your interests and maximizing the property's sale price. Their ability to skillfully navigate 

negotiations with potential buyers, counteroffers, and contingencies can significantly impact the 

final sale proceeds. 

6. How will you market the property to potential buyers? 

An effective marketing strategy is crucial for attracting qualified buyers and generating interest 

in your inherited property. Seek an agent who employs a comprehensive approach to marketing, 

utilizing a mix of traditional and digital channels to reach a broad audience of potential buyers. 

From professional photography and staging to online listings and targeted advertising, their 

marketing efforts should showcase the property's unique features and appeal. 

7. Do you have a vetted list of trades and other professionals I might need? 

Getting an inherited property ready to sell often requires many different trades and professionals, 

such as estate sale companies and junk removal to handymen, plumbers, electricians, and 

everything in between. An agent with probate experience will have a comprehensive list of 

trusted companies and people who can get the job done. 

8. How hands-on are you? 

Assuming the role of Executor or Administrator is a lot of responsibility and can be 

overwhelming or at least, emotionally taxing. As mentioned previously, you want an agent who 

can coordinate everyone and everything involved in the sale during the probate process. A great 

real estate agent is like having a high-level assistant who can handle just about everything 

regarding the property while making sure your best interests are out in front. 

9. Can you provide client references and testimonials? 
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Before making your final decision, request client references or testimonials from past clients who 

have worked with the agent. Hearing firsthand accounts of their experiences can provide 

valuable insights into the agent's professionalism, effectiveness, and ability to deliver results. 

Don't hesitate to ask specific questions about their satisfaction with the agent's services and their 

overall selling experience. 

Probate Attorney 

Navigating the legal aspects of selling an inherited property requires the expertise of a probate 

attorney familiar with Missouri law. Your attorney can assist with probate proceedings, title 

issues, inheritance taxes, and any other legal matters that may arise during the sale process. 

Choose an attorney who is well-versed in Missouri estate law and has experience handling 

similar cases. 

Missouri-Specific Legal Requirements: Missouri has several unique legal requirements that your 

probate attorney must address: 

 Mandatory Legal Representation: Missouri law requires that personal representatives be 

represented by an attorney in probate proceedings 

 One-Year Will Filing Deadline: The strict deadline for will admission to probate 

 Court Approval for Real Estate Sales: In supervised administrations, court approval may 

be required before listing or selling real estate 

 Publication Requirements: Missouri requires publication of notice to creditors in local 

newspapers 

 Inventory and Appraisement: Detailed asset inventories must be filed with the court 

Your real estate agent should collaborate closely with the probate attorney to coordinate 

document preparation, review title reports, and address any issues that may arise, facilitating a 

seamless closing experience for all parties involved. 

It's often helpful for the sake of continuity and efficiency if the attorney you hire to assist with 

the probate is also a real estate attorney who can handle the closing requirements for the 

property. Missouri does not require attorney representation at closing, but having both disciplines 

work together often streamlines the process. 

Other Professionals 

Financial Advisor: A financial advisor can provide invaluable guidance on the financial 

implications of selling your inherited property. They develop strategic solutions to minimize tax 

liabilities, optimize financial outcomes, and align the sale with your long-term financial goals. 

Certified Public Accountant (CPA): A CPA with expertise in real estate taxation offers crucial 

insights into the tax implications of selling your inherited property. Missouri generally follows 

federal tax guidelines for inherited property, including the "stepped-up basis" rule that can 

significantly reduce capital gains taxes. However, consulting with a CPA is always advisable to 

understand your specific tax situation and any potential Missouri-specific considerations. 
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Estate Sale and Clean-Out Services: Missouri probate properties often require significant 

preparation before sale. Professional estate sale companies can help liquidate personal property, 

while clean-out services can prepare the property for showing. Your experienced real estate 

agent should have relationships with reputable service providers familiar with probate timelines 

and requirements. 

Chapter Summary and Resources 

By assembling a team of professionals with the right expertise and experience, you can navigate 

the complexities of selling your inherited property in Missouri with confidence and achieve the 

best possible outcome. Collaborate closely with an expert real estate agent, communicate your 

goals and priorities clearly, and leverage their knowledge and resources to guide you through 

every step of the selling process. 

The key to success in Missouri probate real estate is understanding the state's unique legal 

requirements and working with professionals who are experienced in these specific challenges. 

Your team should be well-versed in Missouri probate law, familiar with local court procedures, 

and capable of navigating the longer timelines typically associated with probate sales in the state. 

                      
StLouisFamilyResources.com                   Schedule a Consultation 

 

Contact Information: 

Terry@StLouisFamilyResources.com 

O  (314) 918-5151 

C   (314) 484-1384 
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Chapter 3: What to do with Inherited Property in Missouri 

Inheriting property is often a significant event in one's life, marked by a mix of emotions and 

practical considerations. From cherished memories to financial responsibilities, navigating the 

path forward with an inherited property requires thoughtful deliberation and careful planning. In 

this chapter, we explore strategies for maximizing the value of inherited properties in Missouri 

and making decisions that align with your goals and circumstances. 

Assess Your Options 

Before diving into any decisions, take the time to thoroughly assess your options. Consider 

factors such as the property's location, condition, market value, and your own financial situation 

and aspirations. Evaluate whether selling the property, renting it out, or retaining it for personal 

use best suits your needs and long-term objectives. 

Missouri Market Considerations: The St. Louis area real estate market has unique characteristics 

that should influence your decision. Factors such as local property taxes, neighborhood trends, 

rental demand, and seasonal market patterns can all impact the financial outcomes of different 

options. 

Understand the Financial Implications 

Owning a property entails various financial obligations, including property taxes, maintenance 

costs, insurance, and potential mortgage payments. In Missouri, property taxes vary significantly 

by county and municipality, and inherited properties may face reassessment upon transfer. 

Missouri Tax Advantages: Missouri does not impose state inheritance or estate taxes, making it 

relatively tax-friendly for inherited property. However, you'll still need to consider: 

 Federal estate taxes (if applicable) 

 Capital gains taxes on future sale 

 Property taxes and ongoing maintenance costs 

 Potential rental income tax implications 

Gain a clear understanding of the financial implications associated with each option. Consult 

with financial advisors and tax professionals to fully grasp the financial landscape and make 

informed choices. 

Consult with Professionals 

Seek guidance from professionals well-versed in Missouri estate planning and real estate matters. 

Engage with experienced real estate agents familiar with the St. Louis market, financial advisors, 

tax consultants, and attorneys to gain valuable insights tailored to your specific circumstances. 

Their expertise can help navigate complexities such as tax implications, legal requirements, and 

market dynamics specific to Missouri. 
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Consider Market Conditions 

When contemplating selling the inherited property, stay attuned to current Missouri and St. Louis 

market conditions and trends. Collaborate with a knowledgeable real estate agent who can offer 

insights into market dynamics and property values and advise on what to do in preparation for 

the sale. A real estate agent should be able to advise you on the optimal timing for listing the 

property to coincide with the probate process and maximize its selling price. 

St. Louis Market Insights: The St. Louis metropolitan area includes diverse neighborhoods with 

varying market conditions. Your agent should understand specific sub-markets, including: 

 Historic neighborhoods with preservation considerations 

 Suburban areas with different buyer demographics 

 Investment property hotspots with rental potential 

 Emerging neighborhoods with growth potential 

Evaluate Rental Potential 

If selling the property isn't an immediate priority, explore the potential for rental income. A good 

real estate agent can do more than list a property for sale. They should help you assess the 

property's rental viability in the Missouri market. Tap into their knowledge of such factors as 

location, demand, and rental market conditions in the St. Louis area. Evaluate whether becoming 

a landlord aligns with your lifestyle, financial goals, and willingness to undertake property 

management responsibilities. 

Missouri Landlord Considerations: 

 Missouri landlord-tenant laws and requirements 

 Local rental licensing and inspection requirements 

 Property management company options 

 Seasonal rental patterns in the St. Louis market 

Invest in Renovations 

Enhancing the property's appeal through renovations or upgrades can increase its market value 

and rental potential in the Missouri market. Identify areas where strategic improvements can 

yield the highest return on investment. Whether it's updating kitchens and bathrooms, enhancing 

curb appeal, or incorporating energy-efficient features, thoughtful renovations can elevate the 

property's attractiveness to buyers or tenants in the competitive St. Louis market. 

Missouri Climate Considerations: When planning renovations, consider Missouri's climate and 

local preferences: 

 Energy efficiency improvements for hot summers and cold winters 

 Moisture control for basement areas common in the region 

 HVAC systems appropriate for Missouri's climate 
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 Storm-resistant features given Missouri's weather patterns 

Preserve Family Harmony 

Inherited properties can sometimes become sources of tension and discord among family 

members. Foster open communication and empathy to navigate any disagreements or differing 

viewpoints regarding the property's future. Strive to reach a consensus and uphold family 

harmony while respecting each individual's concerns and aspirations. 

Missouri Probate and Family Dynamics: Missouri's intestate succession laws can create complex 

ownership situations when multiple heirs are involved. Professional guidance can help navigate: 

 Joint ownership among multiple heirs 

 Buyout options for heirs who want different outcomes 

 Partition sales when agreement cannot be reached 

 Communication strategies during the probate process 

Chapter Summary and Resources 

Inheriting a property in Missouri presents both opportunities and challenges. By carefully 

evaluating your options, seeking expert guidance, and making informed decisions, you can 

navigate the complexities of inherited properties with confidence and chart a path that aligns 

with your goals and values. 

Understanding Missouri's specific advantages, such as the absence of state estate taxes, 

combined with knowledge of local market conditions in the St. Louis area, positions you to make 

the best decisions for your inherited property. Whether you choose to sell, rent, or retain the 

property, having the right team of Missouri-based professionals ensures you maximize both 

financial returns and peace of mind. 

                      
StLouisFamilyResources.com                   Schedule a Consultation 

 

Contact Information: 
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Chapter 4: How to Sell a Home in Probate 

As the executor of a will or the administrator of an estate, you have a fiduciary responsibility to 

manage the deceased person's estate according to their wishes and in compliance with applicable 

laws. There is quite a bit that goes into the administration of an estate. There are a few more 

steps involved with managing the preparation and sale of inherited property compared to selling 

your own home for instance. 

We'll discuss how to prepare the physical property for the market in the next chapter. However, 

when it comes to selling estate-owned property, there are a few things that need to be taken care 

of first. 

Obtain Legal Authority 

Before you can sell any property owned by the estate, you'll need to obtain legal authority to act 

on behalf of the estate. This typically involves being officially appointed as the executor or 

administrator by the probate court. Once appointed, you'll receive legal documentation in the 

form of a letter testamentary or a letter of administration, which authorizes you to administer the 

estate's assets, including selling property. 

Gather Necessary Documents 

Compile all relevant documents related to the property, including the deed, title insurance policy, 

property tax records, mortgage documents (if applicable), and any existing leases or rental 

agreements. These documents will be necessary for the sale process and may need to be provided 

to potential buyers or their representatives. 

Make a List of Heirs 

Creating a comprehensive list of heirs for an estate undergoing probate is of paramount 

importance for several reasons. Doing so helps ensure that all individuals entitled to inherit from 

the estate are properly identified and accounted for, thereby minimizing the risk of disputes or 

challenges to the distribution of assets. Additionally, a clear and accurate list of heirs facilitates 

effective communication and transparency throughout the probate process, enabling the executor 

or administrator to provide timely updates and notifications to all interested parties. Moreover, 

documenting the heirs' identities and relationships to the deceased is essential for complying with 

legal requirements and facilitating the orderly administration of the estate. By meticulously 

documenting the heirs, their contact information, and their respective entitlements, the probate 

process can proceed more smoothly, reducing delays and potential conflicts, and ultimately 

ensuring the fair and equitable distribution of the estate's assets. 

Communicate with Heirs 

Keep heirs and other interested parties informed about your intentions to sell the property and 

seek their input and consent when necessary. Open communication can help prevent 

misunderstandings and conflicts during the sale process. 



16 
 

Inventory and Appraisal of Property 

Inventory and appraisal of property in an estate is a critical step in the probate process, serving to 

identify and assess all assets owned by the deceased individual at the time of their passing. This 

comprehensive inventory typically includes real estate, personal property, financial accounts, 

investments, and any other assets of value. Additionally, a valuation is conducted to determine 

the fair market value of each asset, for distribution purposes and potential sale. These 

assessments provide transparency and accountability in estate administration, guiding the 

executor or administrator in fulfilling their fiduciary duties and complying with legal 

requirements. By meticulously documenting and valuing the estate's assets, the probate court can 

ensure fair and equitable distribution to the heirs or beneficiaries in accordance with the deceased 

person's wishes and applicable laws. 

Maintain Records 

Keep detailed records of all transactions, communications, and decisions related to the sale of the 

property. Maintaining accurate records is essential for demonstrating compliance with legal 

requirements and addressing any potential challenges or disputes that may arise during or after 

the sale process. 

Chapter Summary and Resources 

It's evident that managing an estate, especially when dealing with the preparation and sale of 

inherited property, involves a series of essential tasks and obligations. By adhering to these 

guidelines, executors, and administrators can successfully navigate the intricate process of 

probate with diligence and integrity. Ultimately, their efforts ensure that the wishes of the 

deceased are respected, and assets are distributed equitably among heirs or beneficiaries. 

                      
StLouisFamilyResources.com                   Schedule a Consultation 

 

Contact Information: 

Terry@StLouisFamilyResources.com 

O  (314) 918-5151 

C   (314) 484-1384 



17 
 

Chapter 5: Stress and Overwhelm – Breaking Down the Process 

At this point, you've probably discovered that probating an estate can be a complex and 

overwhelming process. Let's pause a moment and recap how I've broken down the process in the 

previous chapters of this book. 

One thing I have realized over the years of helping families sell property is that when a home or 

land is estate-owned it adds another layer of complexity to an already challenging process. Most 

executors and administrators are very capable individuals, but even the most capable of us 

occasionally need the help of others, especially when we're thrown into a situation that requires 

the kind of time and emotional commitment that settling an estate commands. 

Let's take a moment to simplify and remove some stress and overwhelm. Everything I have 

presented in the previous pages can be broken down into just three steps! 

1. Choose the right team of professionals. To simplify even further, if you align with the 

right probate attorney and a real estate agent who specializes in estate-owned properties 

you can tap into their networks for any of the other services you may need along the way. 

For that reason, this step is the most important. 

2. Begin to gather documents and information. Collect all the necessary information 

regarding the estate, accounts, liens, mortgages, and other debts. Don't forget to compile 

the list of the heirs and include their contact information. That list will be invaluable to 

helping your attorney expedite the process. It's important to note that this step usually 

can't be done in one day. The good news is, with the support of your real estate agent, 

you can simultaneously begin the process of preparing the home and the inventory of the 

personal property left behind. 

3. Decide what to do with the property. Will you be selling, renting, or keeping the real 

estate? Here is where the guidance of a compassionate real estate agent can help guide 

you to an informed decision by providing valuable information on the local market, rental 

trends, and refinancing options to name a few. 

Chapter Summary and Resources 

Navigating the probate process can indeed be daunting, but breaking it down into manageable 

steps can alleviate much of the stress and overwhelm. Remember, you're not alone in this 

journey. With the right support and guidance, navigating the probate process can be more 

manageable, allowing you to focus on honoring your loved one's legacy while settling their 

affairs efficiently and effectively. 
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Chapter 6: Before Putting Up the "For Sale" Sign 

We're now going to shift slightly as we focus mainly on the home and other real property owned 

by the estate. Real property is described as any fixed or immovable asset, such as land and 

buildings. 

After reading the first half of this book you are at least beginning to see a clear path forward. 

Now it's time to make a plan for what is often the biggest asset contained in the estate, the real 

property. For most families that inherit a home or other real estate, selling the property is the best 

option and may be necessary depending on the financial situation and the directives in the will. 

However, before that can be done there are a few things that need to be taken care of in Missouri. 

So where do you begin? 

Schedule a Strategy Session 

While the idea of selling a probate property may seem daunting, consulting with a professional 

real estate agent can offer invaluable guidance and support throughout the entire process. 

Probate properties in Missouri involve legal intricacies and unique challenges that require 

specialized knowledge and expertise to navigate effectively. Real estate agents experienced in 

handling Missouri probate sales are well-versed in the legal requirements and procedures 

associated with such transactions. There is not a "one size fits all" solution. How you proceed 

depends on your family's established goal and desired outcome. For example, one family may 

need or want a quick cash sale while another may want to maximize the home's appeal so a buyer 

will pay absolute top dollar. There are too many unique situations to list here. 

Missouri-Specific Strategy Considerations: 

A comprehensive Strategy Consultation in Missouri must address the state's unique requirements 

and opportunities: 

Missouri Probate Timeline Coordination: Creating a timeline that aligns with Missouri's probate 

process, including the six-month creditor notice period and court requirements. 

Court Approval Requirements: Determining whether court approval is needed before listing 

(required in supervised administrations) and planning accordingly. 

Missouri Tax Advantages: Leveraging Missouri's lack of state inheritance taxes while planning 

for potential federal tax implications. 

St. Louis Market Analysis: Understanding local market conditions, seasonal patterns, and 

neighborhood-specific factors that affect pricing and timing. 

Property Condition Assessment: Evaluating the property using Missouri disclosure requirements 

and local market expectations. 
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Legal Documentation: Ensuring all Missouri-required documentation is in place, including 

proper probate court authorizations. 

Assessing the Property 

Second only to the directives in a will, determining the condition of the property is the most 

important factor when deciding how to proceed in Missouri. If there are a few minor repairs that 

need to be made and/or some deferred maintenance, it might make sense to go ahead and make 

those repairs to attract more buyers and ultimately a higher sale price. Larger issues, such as a 

crumbling foundation, for example, will require a different approach. We'll discuss the sale of 

what is called a "distressed property" in a later chapter. 

Missouri Market Considerations: The St. Louis area has specific characteristics that affect 

property values and buyer expectations: 

 Historic Home Considerations: Many St. Louis area homes have historic significance that 

may affect renovation options 

 Basement Issues: Missouri's climate and soil conditions often create basement moisture 

issues that should be addressed 

 HVAC Systems: Missouri's extreme temperature variations require efficient heating and 

cooling systems 

 Foundation Concerns: Clay soil conditions in much of the St. Louis area can affect 

foundations 

Prepare the House 

To maximize its appeal to potential buyers, the property may need to be prepared for sale. This 

may include cleaning, decluttering, making necessary repairs or renovations, and staging the 

property to showcase its features and potential. A good real estate agent with experience 

preparing homes for the market is just like a good project manager, there to assist with obtaining 

and scheduling all the many services that are commonly needed, such as lawn care, maintenance, 

and even an estate sale. 

Missouri Climate and Regional Considerations: 

1. Remove Personal Belongings and Declutter: Begin by decluttering the home to create a 

clean and spacious environment. Remove personal items, excess furniture, and clutter to 

allow potential buyers to envision themselves living in the space. Pro Tip: Employing the 

services of a good estate sale company will most often satisfy the inventory and appraisal 

requirements of Missouri probate. 

2. Deep Clean: Conduct a thorough cleaning of the entire home, including floors, walls, 

windows, and fixtures. Pay special attention to high-traffic areas, kitchens, and 

bathrooms, ensuring they are spotless and inviting. Consider Missouri's humidity levels 

and ensure proper ventilation to prevent musty odors common in the region. 

3. Make Necessary Repairs: Address any visible issues or repairs, such as leaky faucets, 

cracked tiles, or peeling paint. Taking care of these maintenance tasks will improve the 
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overall appearance and appeal of the home. Consult your real estate agent before making 

any repairs or updates. Some may not be necessary or worth the cost. An experienced 

Missouri probate real estate agent can guide you in this area and possibly save you a lot 

of time and money. 

4. Improve Curb Appeal: Enhance the exterior of the home to make a positive first 

impression on potential buyers. This may include mowing and maintaining the lawn, 

trimming hedges, planting flowers appropriate for Missouri's climate zones, and 

repainting the front door. Consider Missouri's seasonal challenges and ensure year-round 

appeal. 

5. Stage the Home: Stage the home to showcase its best features and maximize its appeal. 

Arrange furniture to create an inviting atmosphere, add tasteful décor, and ensure each 

room feels spacious and well-lit. Most often this can be expertly done with existing 

furniture and décor, which can save money. 

6. Address Missouri-Specific Issues: 

 Moisture Control: Ensure basements and crawl spaces are dry and well-ventilated 

 Energy Efficiency: Consider highlighting energy-efficient features important to Missouri 

buyers 

 Storm Safety: Ensure storm doors, windows, and any safe rooms are in good condition 

 HVAC Systems: Service heating and cooling systems to handle Missouri's climate 

extremes 

7. Address Odors: Eliminate any unpleasant odors from the home, such as pet smells, 

cooking odors, or musty scents common in Missouri's humid climate. Consider using air 

fresheners, candles, or professional odor elimination services to create a fresh, inviting 

atmosphere. 

8. Paint Walls a Neutral Color: Consider repainting walls in neutral colors to appeal to a 

wide range of potential buyers. Neutral tones create a blank canvas that allows buyers to 

envision their own style and décor in the home. 

9. Organize and Clean Storage Areas: Clean and organize closets, cabinets, and storage 

areas to showcase ample storage space. Remove unnecessary items and neatly arrange 

belongings to create a sense of order and space. 

10. Get a Pre-Sale Home Inspection: Finally, hiring a professional home inspector familiar 

with Missouri building codes and common regional issues can provide peace of mind and 

ensure that there won't be any costly surprises that could delay the sale once you're under 

contract with a buyer. 

Chapter Summary and Resources 

A comprehensive "Strategy Consultation" is a pivotal step, tailored to align with the unique goals 

and circumstances of each family navigating Missouri probate law. Through this consultation, a 

clear roadmap is crafted that addresses Missouri's specific legal requirements, tax advantages, 

and market conditions. This personalized approach not only facilitates a smoother sales process 

but also informs and empowers families when making decisions. 
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Furthermore, the preparation of the property for sale emerges as a critical phase, wherein 

attention to detail can significantly enhance its marketability and appeal in the competitive St. 

Louis market. Understanding Missouri's climate challenges, building characteristics, and buyer 

preferences ensures the property is positioned for maximum success. 
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Chapter 7: Marketing and Managing Offers 

List and Market the Property 

Once the property is ready for sale, it can be listed on the market through a real estate agent who 

specializes in selling inherited properties. The listing should include detailed information about 

the property, including its features, amenities, location, and asking price. The executor or 

personal representative should work with a real estate professional to market the property 

effectively by utilizing a combination of traditional and digital marketing channels and develop a 

customized plan to showcase the home to the widest possible audience and attract potential 

buyers. This should include professional photography, virtual tours, open houses, online listings, 

and various targeted digital advertising. An important component of great marketing is choosing 

the best pricing option that aligns with the circumstances of the individual estate. Everyone's 

situation is different, but as an executor or administrator you should be able to choose the pricing 

strategy that best fits the needs of the estate you are managing. 

When done effectively, expert marketing will drive more buyer traffic to the property thus 

creating an environment of competition and increasing the potential of receiving multiple offers. 

Managing Showings and Buyers Want to View the Property 

When the marketing is done well there will inevitably be people interested in getting a closer 

look. Managing this traffic can be a full-time job. The agents local association provides software 

that automates and keeps track of showings for our clients. This way we know who is in the 

home, at what time, and approximately for how long. 

We also ensure that potential buyers are always accompanied by a licensed agent. The way we 

do this is by utilizing a virtually indestructible lock box that can only be accessed by authorized 

and vetted professionals and as soon as it's opened we get a notification of the name, contact 

information and time stamp. 

Security is important, but this also allows us to solicit valuable feedback from agents and buyers 

who have viewed the home. 

Negotiating Offers 

As offers are received from interested buyers, the executor or personal representative with help 

from their agent will negotiate the terms of the sale on behalf of the estate. This may involve 

reviewing and counteroffering purchase offers, negotiating price, terms, and contingencies, and 

working to secure the best possible outcome for the estate. 

Reviewing, understanding, and negotiating offers can be stressful. It's important to consider not 

only the offer price but the implications of the terms included in the offer as well. Don't be afraid 

to ask your real estate agent as many questions as needed until you completely understand all the 

nuances inside many offers to purchase real estate. 
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Accepting an Offer 

Once an acceptable offer is received, the executor or personal representative will work with the 

buyer to finalize the terms of the sale. This involves signing a purchase agreement, coordinating 

inspections and appraisals, and addressing any contingencies or conditions of the sale. This is 

where an experienced "Project Manager" real estate agent can make the difference. 

Chapter Summary and Resources 

Selling inherited real estate entails a focused approach to marketing, managing offers, and 

negotiating terms. By employing tailored marketing strategies, the estate maximizes exposure 

and attracts many potential buyers. Efficiently managing showings ensures security and gathers 

valuable feedback. Negotiating offers requires meticulous scrutiny and understanding of 

implications, aiming for the best terms. 
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Chapter 8: Contract to Closing in Missouri 

Between accepting an offer and handing over the keys, lies a journey filled with intricacies and 

milestones. From navigating contracts to orchestrating inspections, the process of selling a house 

from contract to close demands careful navigation and meticulous attention to detail. Let's delve 

into the journey and uncover the key steps involved in this process, with specific attention to 

Missouri's requirements. 

Execution of the Purchase Agreement 

Once an offer is accepted, the transaction kicks off with the execution of a purchase agreement. 

This legally binding document outlines the terms and conditions of the sale, including the 

purchase price, contingencies, and timelines. Both the seller and the buyer must review and sign 

the agreement, setting the stage for the subsequent steps. 

Missouri-Specific Contract Considerations: 

 Probate Court Approval Clause: In supervised administrations, contracts may need to 

include contingencies for court approval 

 Personal Representative Authority: Ensuring the personal representative has proper legal 

authority to enter into the contract 

 Missouri Disclosure Requirements: Including any required disclosures specific to 

Missouri law 

Buyer's Due Diligence and Inspections 

With the purchase agreement in place, the buyer typically conducts inspections to assess the 

property's condition thoroughly. The inspection period is an agreed-upon number of days 

commonly referred to as Due Diligence in Missouri. These inspections may encompass various 

aspects, from structural integrity to electrical systems. The buyer may conduct multiple types of 

inspections, such as having a roofer inspect the roof or a pest control company inspect for signs 

of termites. Simultaneously during due diligence, the buyer's lender will order their own 

appraisal to determine the fair market value of the property to satisfy the mortgage underwriter's 

requirements. 

Missouri-Specific Inspection Considerations: 

 Foundation Issues: Missouri's clay soil and weather patterns often require specific 

foundation inspections 

 Basement and Moisture Issues: Common in the St. Louis area due to regional soil and 

weather conditions 

 HVAC Systems: Critical given Missouri's extreme temperature variations 

 Termite and Pest Inspections: Important in Missouri's climate 

 Lead-Based Paint: Required disclosure for homes built before 1978 
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The results of these assessments inform negotiations and any necessary repairs or adjustments to 

the contract. 

Resolution of Contingencies 

Contingencies outlined in the purchase agreement, such as financing or inspection contingencies, 

must be addressed within specified timelines. If issues arise during inspections or the property 

fails to appraise at the agreed-upon price, negotiations may ensue to resolve these contingencies. 

The seller may opt to make repairs, provide credits, or renegotiate terms to move the transaction 

forward.  If the buyer and seller cannot agree on the scope of inspection repairs or reach a 

monetary settlement in lieu of repairs within the time frame specified in the purchase agreement 

the contract may terminate. 

Finalizing Financing 

While the buyer conducts inspections, they are also working diligently to secure financing for the 

purchase. This involves finalizing the mortgage application, providing documentation to the 

lender, and satisfying any conditions set forth by the underwriter. The lender conducts a 

thorough review of the buyer's financial profile and the property's appraisal before issuing final 

approval for the loan. 

Closing Preparations 

As the transaction progresses, preparations for closing are underway. Missouri Real Estate 

Closing Requirements: Unlike some states, Missouri does not require attorney representation at 

closing, but it is recommended, especially for probate properties. You have options for closing 

services: 

 Title Company Closing: Most common in Missouri, where a title company coordinates 

the closing 

 Attorney Closing: Seldom used for probate properties 

 Combined Approach: Your probate attorney can work with the title company 

The closing agent will work with all parties to gather necessary documentation, such as property 

disclosures and title documents, while the buyer secures homeowner's insurance and coordinates 

with their lender. Additionally, a final walkthrough of the property is scheduled to ensure that it 

remains in the agreed-upon condition and any repairs agreed upon in the inspection request 

negotiation have been completed 

The Closing 

The culmination of the selling process is the closing, where ownership of the property officially 

transfers from the seller to the buyer. This typically takes place at the title company or attorney's 

office, with both parties and their agents present. During the closing, all necessary documents are 

signed, funds are disbursed, and keys are exchanged. Once the transaction is complete, the buyer 

takes possession of the property, and the estate receives proceeds from the sale. 
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Missouri Probate-Specific Closing Requirements: 

 Personal Representative's Deed: The proper deed form for transferring probate property 

 Court Orders: Any required court approvals must be documented 

 Estate Documentation: Proof of the personal representative's authority 

 Tax Considerations: Coordination with estate tax requirements and Missouri's favorable 

tax environment 

 Estate inventory report presented to the seller’s title company 

Chapter Summary and Resources 

Selling a house from contract to close is a multifaceted journey marked by collaboration, 

negotiation, and careful planning. From executing the purchase agreement to finalizing the 

closing, each step plays a crucial role in bringing the transaction to fruition. By navigating the 

process with diligence and the support of experienced Missouri professionals familiar with 

probate requirements, sellers and buyers alike can achieve their respective goals while ensuring 

compliance with Missouri's specific legal and procedural requirements. 
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Chapter 9: Distressed Properties in Missouri 

Selling an inherited property can be a complex experience, especially when the property in 

question is distressed. Whether due to neglect, financial constraints, or unforeseen 

circumstances, selling an inherited distressed property presents unique challenges and 

considerations for heirs in Missouri. However, with the right approach and guidance, navigating 

this process can lead to a successful outcome that honors the legacy of the property and 

maximizes its value. Let's explore the strategies and considerations involved in selling an 

inherited distressed property in Missouri. 

Understanding Distressed Property 

Before going any further, it's essential to understand what constitutes a distressed property. 

Generally, a distressed property is one that is in poor condition, either physically or financially. 

This could include properties facing foreclosure, in need of extensive repairs or renovations, or 

those with unresolved legal or title issues. 

Missouri-Specific Distressed Property Considerations: 

 Weather-Related Damage: Missouri's severe weather patterns (tornadoes, ice storms, 

flooding) can create significant property damage 

 Foundation Issues: Clay soil conditions throughout much of Missouri can cause 

foundation problems 

 Basement Water Damage: Common in the St. Louis area due to regional drainage and 

soil conditions 

 Deferred Maintenance: Properties may have HVAC issues due to Missouri's extreme 

temperature variations 

 Vacant Property Concerns: Missouri municipalities may have specific ordinances 

regarding vacant properties 

Assessing the Property's Condition 

The first step in selling an inherited distressed property in Missouri is to assess its condition 

thoroughly. This involves conducting a comprehensive inspection to identify any structural 

damage, safety hazards, or necessary repairs. Understanding the extent of the property's distress 

is crucial for determining the best course of action and setting realistic expectations for potential 

buyers. 

Missouri Assessment Considerations: 

 Professional Inspections: Use inspectors familiar with Missouri building codes and 

common regional issues 

 Structural Engineering: For foundation concerns common in Missouri's clay soil areas 

 Environmental Testing: For mold, asbestos, or other environmental hazards exacerbated 

by Missouri's humidity 
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 Municipal Code Compliance: Ensuring the property meets local St. Louis area building 

and safety codes 

If selling the property "As-Is" it's important to know that a seller is legally required to disclose 

any known latent defects under Missouri law, even in distressed property sales. 

Consulting with Professionals 

Navigating the sale of a distressed property can be complex, requiring expertise in various areas, 

including real estate, finance, and law. As such, it's advisable to consult with professionals who 

specialize in handling distressed properties in Missouri. This may include real estate agents 

experienced in probate sales, property investors familiar with the St. Louis market, attorneys 

well-versed in Missouri probate law, and financial advisors. Similar to selling a property 

considered "move-in-ready," these professionals can offer invaluable guidance and support 

throughout the selling process, helping heirs make informed decisions and maximize the 

property's value. 

Missouri Professional Network: 

 Probate Real Estate Specialists: Agents experienced with Missouri court requirements 

and timelines 

 Distressed Property Investors: Familiar with St. Louis area renovation costs and market 

values 

 Missouri Probate Attorneys: Essential for navigating court approval processes for 

distressed property sales 

 Contractors and Rehabilitation Specialists: Understanding Missouri climate-specific 

repairs and local permit requirements 

Considering Repairs and Renovations 

In many cases, selling a distressed property "As-Is" may not yield the highest possible sale price. 

Depending on the property's condition and Missouri market demand, investing in repairs or 

renovations may be necessary to attract buyers and increase its value. However, it's essential to 

weigh the costs and benefits of these improvements carefully. 

Missouri Market Factors for Renovation Decisions: 

 Seasonal Considerations: Timing renovations around Missouri's weather patterns 

 Local Market Expectations: Understanding St. Louis area buyer preferences and 

standards 

 Historic District Requirements: Some St. Louis neighborhoods have historic preservation 

requirements 

 Energy Efficiency Priorities: Missouri buyers often prioritize efficient HVAC systems 

and insulation 

 Basement Improvements: Addressing moisture control, which is crucial in the Missouri 

climate 
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Working with contractors or property inspectors familiar with Missouri building codes can 

provide insights into which repairs are essential for safety and marketability, as well as which 

upgrades, if any, offer the best return on investment. 

There are resources available to assist with the cost of repairs or value-adding renovations that 

can be paid for once the home is sold and require little to no money upfront. Although these 

resources are helpful and often make sense, there is a cost involved. The costs are not only 

monetary but depending on the extent of the project, can cost time and energy as well. 

Avoiding Letting a Home Fall into Further Disrepair 

Sometimes it's just not a viable option to bring a property back to a livable condition. In this 

case, it's crucial to preserve the home's current state of repair and avoid jeopardizing its value 

even further. Neglecting necessary maintenance and repairs can exacerbate existing issues, 

leading to more costly repairs down the line and potentially diminishing the property's 

marketability. 

Missouri Climate Protection Strategies: 

 Winterization: Protecting plumbing and HVAC systems from Missouri's freezing 

temperatures 

 Roof and Gutter Maintenance: Critical given Missouri's severe weather patterns 

 Moisture Control: Preventing further basement and foundation damage common in the 

region 

 Security Measures: Protecting vacant properties from vandalism, theft and squatters 

 Utility Management: Maintaining essential services while managing costs 

In addition, an executor or administrator may have to contend with accruing fines from a 

homeowner's association or local municipality. 

Whether it's addressing a plumbing leak, repairing a damaged roof, or attending to landscaping 

needs, taking proactive steps to maintain the current condition or stop the deterioration can 

ultimately protect what is most likely one of the estate's most valuable assets. 

Exploring Sales Options 

When selling an inherited distressed property in Missouri, heirs have several options to consider, 

each with its own pros and cons. Remember, it's always best to have your own fiduciary 

representation from someone who will prioritize your best interests over all else, regardless of 

which option you choose. 

These options may include: 

1. Traditional Sale: Listing the property on the open market through the MLS system. 

 Pros: Maximum market exposure, potential for highest price 
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 Cons: Longer timeline, may require repairs, buyer financing contingencies 

2. Short Sale: Negotiating with the lender to sell the property for less than the outstanding 

mortgage balance (if applicable). 

 Note: Less common in inherited properties but may apply if the estate has assumed 

mortgage debt 

3. Auction: Selling the property at auction to the highest bidder, often with a faster timeline 

but potentially lower sale price. 

 Missouri Considerations: Must comply with probate court requirements for auction sales 

4. Investor Sale: Selling directly to a real estate investor or "cash buyer" who specializes in 

distressed properties. 

 Pros: Quick closing, as-is purchase, cash transaction 

 Cons: Typically lower purchase price than market value 

Understanding Legal and Financial Implications 

Selling an inherited distressed property in Missouri may entail legal and financial considerations 

that heirs must address. These may include outstanding liens or debts against the property, 

Missouri probate or inheritance laws, tax implications, and potential title issues. 

Missouri-Specific Legal Considerations: 

 Probate Court Approval: In supervised administrations, court approval may be required 

before accepting offers on distressed properties 

 Creditor Claims: Missouri's six-month creditor notice period may affect timing of sales 

 Environmental Liability: Potential liability for environmental issues under Missouri law 

 Municipal Liens: Outstanding code violation fines or utility liens common with distressed 

properties 

 Title Issues: Ensuring clear title transfer despite property condition 

Consulting with legal and financial professionals familiar with Missouri law can help heirs 

navigate these complexities and ensure a smooth and legally compliant transaction. 

Chapter Summary and Resources 

Selling an inherited distressed property in Missouri can be a challenging endeavor, but with 

careful planning, expert guidance, and a clear understanding of the process, heirs can navigate 

this journey successfully. By assessing the property's condition, consulting with professionals 

experienced in Missouri probate and distressed property sales, considering repairs and 

renovations, exploring sales options, and understanding legal and financial implications, heirs 
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can maximize the value of the property while respecting the wishes of the deceased and 

protecting the entire estate for the beneficiaries. 

Key Missouri Takeaways: 

 Understand the unique challenges of Missouri's climate and soil conditions 

 Work with professionals experienced in Missouri probate law and local market 

conditions 

 Consider the timing of sales in relation to Missouri's probate timeline requirements 

 Leverage Missouri's favorable tax environment while addressing any federal implications 

 Ensure compliance with local building codes and municipal requirements specific to the 

St. Louis area 

The goal is always to honor the legacy of the deceased while making practical decisions that 

benefit all beneficiaries, even when dealing with challenging property conditions. 
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Chapter 10: Avoiding Pitfalls and Mistakes in Missouri Probate 

The probate process can be riddled with complexities and potential pitfalls, especially when it 

involves the sale of real estate assets in Missouri. From legal intricacies to familial tensions, 

numerous challenges can arise, leading to costly mistakes and delays. In this chapter, we look at 

ways to avoid the common pitfalls and mistakes when selling real property in Missouri probate. 

Consult with a Missouri Probate Attorney 

Consulting with a probate attorney familiar with Missouri law is crucial for understanding the 

specific legal requirements and nuances of probate law in Missouri. A qualified attorney can 

offer personalized guidance tailored to your unique circumstances, whether you're dealing with 

intestate succession, contested wills, or complex estate issues. 

Missouri-Specific Legal Pitfalls to Avoid: 

 Missing the One-Year Will Filing Deadline: Missouri's harsh rule that invalidates wills 

not filed within one year of death 

 Proceeding Without Required Legal Representation: Missouri law requires attorney 

representation for personal representatives 

 Inadequate Court Approvals: In supervised administrations, failing to obtain required 

court orders for real estate transactions 

 Improper Notice Procedures: Missouri's specific publication and creditor notice 

requirements 

Additionally, a Missouri probate attorney can assist in drafting and filing necessary court 

documents, representing your interests in probate court proceedings, and resolving disputes that 

may arise among heirs or beneficiaries. 

Organize and Document Assets 

It's essential to organize and document all relevant legal and financial paperwork associated with 

the estate. This includes wills, trusts, deeds, titles, insurance policies, and any other relevant 

documents. Keeping meticulous records of all estate-related correspondence, communications, 

and transactions will provide a clear trail of documentation that can be invaluable in resolving 

disputes, verifying asset ownership, and ensuring compliance with Missouri probate laws and 

regulations. 

Missouri Documentation Requirements: 

 Inventory and Appraisement: Required by Missouri courts within timeframes specified 

by law 

 Annual Settlements: In supervised administrations, detailed annual accounting to the 

court 

 Creditor Claim Records: Documentation of the six-month creditor notice period 

 Real Estate Valuations: Professional appraisals meeting Missouri court standards 
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Communicate with Beneficiaries 

Regular communication with beneficiaries is essential throughout the probate process to 

maintain transparency and foster trust among all parties involved in Missouri. In addition to 

keeping beneficiaries informed about timelines and requirements, it's crucial to provide updates 

on the progress of the probate proceedings, including any significant developments or decisions 

that may impact their interests. 

Missouri-Specific Communication Considerations: 

 Court Filing Updates: Informing beneficiaries of required Missouri court filings and 

deadlines 

 Real Estate Market Conditions: Updates on St. Louis area market conditions affecting 

property values 

 Tax Implications: Explaining Missouri's favorable tax environment and any federal 

considerations 

 Timeline Expectations: Setting realistic expectations for Missouri's probate timelines 

Obtain Professional Valuation 

Obtaining professional valuations, including appraisals or market analyses, for significant assets 

such as real estate, business interests, and valuable personal property is essential. Accurate 

valuations not only help in setting realistic asking prices for real estate but also prevent disputes 

over asset distribution among beneficiaries. 

Missouri Valuation Requirements: 

 Court-Acceptable Appraisals: Using appraisers familiar with Missouri court requirements 

 Market Analysis for Pricing: Understanding St. Louis area market conditions and pricing 

strategies 

 Personal Property Valuations: For estate inventory requirements 

 Business Interest Valuations: If the estate includes business assets 

Don't Overlook the Importance of Preparing a Property for Sale 

Wherever possible, address any necessary repairs, maintenance, or renovations to enhance the 

property's market appeal in the competitive St. Louis market. Clean, declutter, and stage the 

home to attract potential buyers. A well-presented property can fetch higher offers and expedite 

the sale process. 

Missouri Property Preparation Considerations: 

 Climate-Specific Issues: Addressing basement moisture, HVAC efficiency, and weather-

related wear 

 Historic Property Considerations: Understanding any historic district requirements in St. 

Louis area neighborhoods 
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 Energy Efficiency: Highlighting features important to Missouri buyers 

 Seasonal Timing: Coordinating preparation and listing with Missouri's optimal selling 

seasons 

Promptly File the Necessary Documents 

File all required Missouri probate documents with the court in a timely manner, including the 

petition for probate, inventory of assets, and final accounting. Be sure to consult your attorney. 

Delays or omissions in filing documents can prolong the probate process and incur additional 

costs. 

Critical Missouri Filing Deadlines: 

 Will Filing: Must be filed within one year of death or becomes invalid 

 Inventory and Appraisement: Required within timeframes set by Missouri law 

 Annual Settlements: For supervised administrations 

 Final Settlement: Required before estate closure 

 Real Estate Sale Approvals: Court approvals needed in supervised administrations 

Manage Estate Finances Prudently 

Exercise sound financial management practices when handling estate assets in Missouri, 

including investing funds prudently, paying expenses promptly, and maintaining detailed 

accounting records. Avoid commingling estate assets with personal funds or using estate funds 

for personal expenses. 

Missouri Fiduciary Standards: 

 Investment Standards: Missouri law requirements for investing estate funds 

 Expense Documentation: Detailed records for court review 

 Separate Accounting: Keeping estate finances completely separate from personal 

finances 

 Court-Required Accounting: Meeting Missouri's specific accounting format requirements 

Chapter Summary and Resources 

Selling real property in Missouri probate requires careful planning, coordination, and expertise to 

navigate the complexities of the probate process successfully. By taking proactive steps, seeking 

professional guidance, and maintaining open communication with all parties involved, you can 

minimize the risk of things going wrong in the probate process and ensure a smooth and efficient 

administration of the estate. 

Understanding Missouri's unique requirements - from the one-year will filing deadline to 

mandatory legal representation - is crucial for avoiding costly mistakes. Working with 

experienced Missouri probate professionals who understand both the legal requirements and 

local market conditions ensures the best possible outcome for all beneficiaries. 
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Final Note from the Author 

Probate transcends its legal facade; it symbolizes our commitment to cherishing the memories of 

those who've departed. By navigating probate conscientiously, with integrity and compassion, 

we affirm our dedication to preserving legacies and honoring final wishes in accordance with 

Missouri law. 

In moments of bereavement, probate often looms as an imposing obstacle. Yet, armed with the 

insights you've gained from these pages and understanding of Missouri's specific requirements, 

the challenge of selling an inherited property and navigating the probate process can be 

surmountable. I hope this book has provided a roadmap for guiding you toward honoring 

legacies and upholding familial wishes with precision and care. 

Understanding Missouri's Unique Landscape: This guide has highlighted the specific challenges 

and advantages of Missouri probate law, including the strict one-year will filing deadline, 

mandatory legal representation, and the state's favorable tax environment. These factors 

significantly impact how probate proceedings unfold in Missouri compared to other states. 

After reading this book, you may have even more questions now than when you began. As a real 

estate professional specializing in Missouri probate properties, my team at St Louis Family 

Resources is committed to ethically helping families during the overwhelming and vulnerable 

time when a loved one is lost. My approach provides comprehensive project management and 

guidance to help manage the probate process and ease the burden for Missouri families. 

Missouri-Specific Resources: For families navigating probate in Missouri, it's essential to work 

with professionals who understand: 

 Missouri Revised Statutes governing probate (Title XXXI, Chapter 472-474) 

 Local St. Louis area market conditions and property characteristics 

 Missouri court procedures and filing requirements 

 The state's unique one-year will deadline and its implications 

 Coordination between probate attorneys and real estate professionals experienced in 

Missouri law 

The Path Forward: Whether you're a Personal Representative managing an estate, an heir 

inheriting property, or a professional advisor helping families through this process, 

understanding Missouri's specific requirements is crucial for success. The state's favorable tax 

environment, combined with proper legal guidance and experienced real estate representation, 

can help families maximize the value of estate assets while honoring their loved one's memory. 

This guide serves as an educational resource and should not replace professional legal or 

financial advice. Always consult with qualified Missouri attorneys and other professionals for 

guidance specific to your situation. 
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